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Rising cost of capital and diminished focus on cash-burning companies, 

coupled with overall market uncertainty are driving institutional FinTech 

investors towards sub-$100m investments

In Q3 2023, both public B2B and B2C FinTechs experienced negative share 

price performance compared to Q2 2023. These can be attributed to 

heightened market pressure resulting from elevated interest rates, 

lackluster IPOs, and an increasing focus on profitability

Despite lower M&A activity, funding in Q3 2023 rose to $8.3bn, a 6.5% 

increase vs. Q2 2023
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Note: Selected Deals

mailto:sam.levy@drakestar.com
mailto:julian.ostertag@drakestar.com
mailto:christophe.morvan@drakestar.com
https://www.linkedin.com/in/julian-ostertag/
https://www.linkedin.com/in/christophemorvan/
https://www.linkedin.com/in/samlevysam/
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• In Q3 2023, the number of closed FinTech M&A 
deals declined slightly to 103 vs.135 in the 
previous quarter. Year-on-year decrease of 24% 
can be attributed to ongoing economic and 
geopolitical uncertainties. Additionally, the 
reduction in the number of large deals during 
Q3 2023 significantly impacted the overall deal 
value.

• $1bn+ FinTech M&A deals were scarce in Q3 
2023 with just one announced, the lowest since 
Q2 2013.

• The US remains the hottest place for FinTech 
M&A activity in Q3 2023 with 70% of deals.

Sources: Pitchbook. Mergermarket. Capital IQ. DS research

• In Q3 2023, the deal count fell vs. Q2 2023, 
with a total of 731 deals, reflecting a 11.3% 
decrease. However, total financing volume 
was up $8.3 billion, a 6.5% increase 
compared to Q2 2023. 

• This increase was mainly driven by deals 
larger than $100m.

• Despite the increase in global private 
placements, Europe FinTechs are struggling 
to attract investors. Funding was only $1bn 
in Q3 2023.

• FinTech IPOs have vanished with no 
significant IPO since the beginning of 2023 
due to high economic and geopolitical 
uncertainty. Investors are much more 
pessimistic on the market environment. 

• Despite recent big listings such as ARM and 
Instacart, stock price performance has been 
disappointing, indicating that high interest 
rates and economic difficulties have made 
investors ever more cautious. Firms are now 
raising capital to deal with pressure to grow 
their business while becoming profitable 
much faster.
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Sources: Pitchbook. Mergermarket. Capital IQ. DS research
1) Incudes disclosed deal value from Pitchbook
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Sources: Pitchbook. Mergermarket. Capital IQ. DS research
1) Incudes disclosed deal value from Pitchbook
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1) Last twelve months
Sources: Pitchbook. Mergermarket. Capital IQ. DS research
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1) Performance vs. previous quarter
2) Indexed to 100 at the start of Q3 2021
Sources: Pitchbook. Mergermarket. Capital IQ. DS research
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• In the first two quarters of 2023, the 
FinTech market was on an upward 
trend and recovering some loses. 
However, in Q3 2023 both B2B and 
B2C FinTech stock prices decreased 
due to continued investor caution, a 
difficult market environment and 
lackluster IPOs in the tech space 

• Investors continue to focus on 
profitable B2B opportunities
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Sources: Pitchbook. Mergermarket. Capital IQ. DS research

• Vahanna insurance 
technology company is 
building an end-to-end 
platform addressed to 
insurance for mobility 
using an IaaS platform.

• The acquisition will help 
Vahanna accelerate 
delivery of their product.

• Macrobond delivers the 
world’s most 
comprehensive source of 
economic intelligence for 
financial professionals, 
together with the 
analytical tools that help 
them quickly find, analyse
and visualise relevant 
data.

• The acquisition will help 
Macrobond increase its 
growth and innovation 
across its market-leading 
product suite.

• Alliant Insurance Services 
is an insurance brokerage 
firm that provides property 
and casualty, workers' 
compensation, employee 
benefits, and surety.

• The acquisition drives the 
company’s growth 
opportunities across all 
aspects of their business.

• Developer of a cloud-
based payment 
processing platform 
designed to impact 
people's lives positively all 
over the globe.

• The acquisition will help 
Visa better serve financial 
institutions and fintech 
clients with more 
differentiated core 
banking and issuer 
solutions.

• Developer of a global 
payment platform 
intended to allow 
merchants to accept 
payments in any market.

• The acquisition will help  
Rapyd expand into new 
countries and increase its 
offering across its product 
line.
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Sources: Pitchbook. Mergermarket. Capital IQ. DS research

• Perfios is a Fintech 
software company that 
aggregates and analyzes 
both structured and 
unstructured data for its 
clients.

• The funds will be used to 
strengthen the digital 
transformation journey of 
its partners, powering 
financial inclusion and 
providing access to 
financial services across 
the globe.

• Developer of artificial 
intelligence (AI) based 
point-of-sale insurance 
platform designed to build 
a technology-enabled 
ecosystem for protection 
and insurance.

• The funds will be used to 
support the company's 
global growth strategy, 
with a focus on emerging 
markets, and expansion of 
its technology-enabled 
ecosystem for clients.

• Operator of a new market 
infrastructure and financial 
technology platform 
designed for connecting 
global capital with micro 
and small businesses.

• The funds will be used to 
enhance the company’s 
market structure and 
develop a large financial 
market for micro and small 
business investing.

• Provider of consumer 
financing services 
intended for people in 
emerging markets.

• The funds will be used to 
scale Payjoy’s growth and 
grow the business in new 
countries.

• The Company's platform 
offers higher card limits, 
insightful saving 
opportunities, automated 
expense management, 
receipt matching, 
corporate card and spend 
management, and 
seamless accounting 
integration.

• The company will use the 
capital to further fuel its 
product development and 
accelerate its expansion 
into adjacent categories.
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Note: as of 30.09.2023
Sources: Pitchbook. Mergermarket. Capital IQ. DS research
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Note: as of 30.09.2023
Sources: Pitchbook. Mergermarket. Capital IQ. DS research
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Note: as of 30.09.2023 
Sources: Pitchbook. Mergermarket. Capital IQ. DS research

All information has been obtained from sources believed to be reliable. but its accuracy is not guaranteed. There is no representation or warranty as to the current accuracy. 
reliability or completeness of. nor liability for. decisions based on such information and it should not be relied on as such.



17All information has been obtained from sources believed to be reliable. but its accuracy is not guaranteed. There is no representation or warranty as to the current accuracy. 
reliability or completeness of. nor liability for. decisions based on such information and it should not be relied on as such.

Note: as of 30.09.2023 
Sources: Pitchbook. Mergermarket. Capital IQ. DS research



18All information has been obtained from sources believed to be reliable. but its accuracy is not guaranteed. There is no representation or warranty as to the current accuracy. 
reliability or completeness of. nor liability for. decisions based on such information and it should not be relied on as such.

Note: as of 30.09.2023 
Sources: Pitchbook. Mergermarket. Capital IQ. DS research



19All information has been obtained from sources believed to be reliable. but its accuracy is not guaranteed. There is no representation or warranty as to the current accuracy. 
reliability or completeness of. nor liability for. decisions based on such information and it should not be relied on as such.

Note: as of 30.09.2023 
Sources: Pitchbook. Mergermarket. Capital IQ. DS research
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Sources: Pitchbook. Mergermarket. Capital IQ. DS research
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Sources: Pitchbook. Mergermarket. Capital IQ. DS research
* Revenue multiple is based on Premium Earned



23All information has been obtained from sources believed to be reliable. but its accuracy is not guaranteed. There is no representation or warranty as to the current accuracy. 
reliability or completeness of. nor liability for. decisions based on such information and it should not be relied on as such.

Note: as of 30.09.2023 
Sources: Pitchbook. Mergermarket. Capital IQ. DS research



24All information has been obtained from sources believed to be reliable. but its accuracy is not guaranteed. There is no representation or warranty as to the current accuracy. 
reliability or completeness of. nor liability for. decisions based on such information and it should not be relied on as such.

Note: as of 30.09.2023 
Sources: Pitchbook. Mergermarket. Capital IQ. DS research
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Sources: Pitchbook. Mergermarket. Capital IQ. DS research
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1) EV/Revenue not applicable for brokerage firms 2) Retail Trading not disclosed 
Sources: Pitchbook. Mergermarket. Capital IQ. DS research



28All information has been obtained from sources believed to be reliable. but its accuracy is not guaranteed. There is no representation or warranty as to the current accuracy. 
reliability or completeness of. nor liability for. decisions based on such information and it should not be relied on as such.

Note: as of 30.09.2023 
Sources: Pitchbook. Mergermarket. Capital IQ. DS research



29All information has been obtained from sources believed to be reliable. but its accuracy is not guaranteed. There is no representation or warranty as to the current accuracy. 
reliability or completeness of. nor liability for. decisions based on such information and it should not be relied on as such.

Note: as of 30.09.2023 
Sources: Pitchbook. Mergermarket. Capital IQ. DS research



30All information has been obtained from sources believed to be reliable. but its accuracy is not guaranteed. There is no representation or warranty as to the current accuracy. 
reliability or completeness of. nor liability for. decisions based on such information and it should not be relied on as such.

Note: as of 30.09.2023 
Sources: Pitchbook. Mergermarket. Capital IQ. DS research
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Sources: Pitchbook. Mergermarket. Capital IQ. DS research
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Sources: Pitchbook. Mergermarket. Capital IQ. DS research



34All information has been obtained from sources believed to be reliable. but its accuracy is not guaranteed. There is no representation or warranty as to the current accuracy. 
reliability or completeness of. nor liability for. decisions based on such information and it should not be relied on as such.

Note: as of 30.09.2023 
Sources: Pitchbook. Mergermarket. Capital IQ. DS research



35All information has been obtained from sources believed to be reliable. but its accuracy is not guaranteed. There is no representation or warranty as to the current accuracy. 
reliability or completeness of. nor liability for. decisions based on such information and it should not be relied on as such.

Note: as of 30.09.2023 
Sources: Pitchbook. Mergermarket. Capital IQ. DS research



36All information has been obtained from sources believed to be reliable. but its accuracy is not guaranteed. There is no representation or warranty as to the current accuracy. 
reliability or completeness of. nor liability for. decisions based on such information and it should not be relied on as such.

Note: as of 30.09.2023 
Sources: Pitchbook. Mergermarket. Capital IQ. DS research
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Sources: Pitchbook. Mergermarket. Capital IQ. DS research
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Sources: Pitchbook. Mergermarket. Capital IQ. DS research



40All information has been obtained from sources believed to be reliable. but its accuracy is not guaranteed. There is no representation or warranty as to the current accuracy. 
reliability or completeness of. nor liability for. decisions based on such information and it should not be relied on as such.

Note: as of 30.09.2023 
Sources: Pitchbook. Mergermarket. Capital IQ. DS research



41All information has been obtained from sources believed to be reliable. but its accuracy is not guaranteed. There is no representation or warranty as to the current accuracy. 
reliability or completeness of. nor liability for. decisions based on such information and it should not be relied on as such.

Note: as of 30.09.2023 
Sources: Pitchbook. Mergermarket. Capital IQ. DS research
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Sources: Pitchbook. Mergermarket. Capital IQ. DS research
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Sources: Pitchbook. Mergermarket. Capital IQ. DS research



45All information has been obtained from sources believed to be reliable. but its accuracy is not guaranteed. There is no representation or warranty as to the current accuracy. 
reliability or completeness of. nor liability for. decisions based on such information and it should not be relied on as such.

Note: as of 30.09.2023 
Sources: Pitchbook. Mergermarket. Capital IQ. DS research
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David was CEO in Asia Pacific. EMEA. 
President International and Vice Chairman 
at Marsh McLennan and is on the board 
of several renowned insurance and 
InsurTech companies.

Thomas was CEO Global Corporate at 
Zurich. Thomas is in the advisory board of 
several renowned insurance and 
InsurTech companies.

Nicolas was CEO of Ingenico. Visa 
Europe and AvantCard. a portfolio 
company of Apollo. He is now CEO of 
HotelBeds and on the board of several 
FinTech companies.

Stefan was Chairman of Deutsche 
PostBank Group. member of the Board at 
Deutsche Bank and senior advisors at 
Warburg Pincus. Now. he is on the board 
of several tech companies.
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• FinTecSystems is a leading German 
open banking platform specializing in 
account aggregation, data analytics 
and open banking payments

• With connectivity to more than 99% of 
banks in the DACH region, alongside 
leading value-added data services. 
FinTecSystems delivers account 
information in a way that enables 
companies to make better, data-driven 
and automated decisions

• With the initial aim of raising growth 
capital. there was substantial interest 
from strategic acquirers in an outright 
acquisition

• Drake Star acted as exclusive financial 
advisor to the shareholders and the 
Company

• Together with management, Drake Star 
created and optimized comprehensive 
transaction documents and advised on 
efficiently setting up a virtual data room 
to facilitate the due diligence efforts in 
the most efficient way possible

• Drake Star Partners orchestrated and 
coordinated the whole due diligence 
process between the sell-side and the 
buy-side

• Drake Star Partners successfully 
negotiated a very high valuation uplift 
among the initial bids to a very 
attractive outcome

• Drake Star’s FinTech expertise and 
network facilitated the successful 
search for the most suitable strategic 
partners on a global scale

Successfully achieved the best result for 
the Company and its shareholders

• By joining forces with Tink. there is a 
unique opportunity to further 
strengthen FinTecSystems’ position as 
the open banking leader in the region, 
and better support clients to expand 
across Europe

• The combination of Tink and 
FinTecSystems will offer both local and 
international customers in the region 
the most complete solution when 
partnering for open banking 
technology

• The existing shareholders achieved a 
landmark exit at very attractive revenue 
multiple
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• 4Stop. a leading fraud prevention 
provider solves businesses’ risk-based 
approach through a modern, all-in-one 
KYC, compliance, and anti-fraud 
solution

• The company’s global data 
marketplace and orchestration hub 
connects to more than 650 data 
sources across 195 countries

• Founders and early-stage venture 
capital firm Ventech aimed to find the 
best partner and new shareholder to 
support the Company in its next stage 
of expansion

• Drake Star acted as the exclusive 
financial advisor to the Company and 
its shareholders on this transaction

• Created highly efficient due diligence 
and SPA process to drive optimal 
outcome for shareholders

• Drake Star Partners orchestrated and 
coordinated the whole due diligence 
process between the sell-side and the 
buy-side

• Due to the team’s long-time sector 
experience and strong global reach, 
Drake Star generated enormous 
support in creating and reviewing 
documents

Successfully achieved the best result for 
the Company and its shareholders

• Supported highly efficient process to 
drive optimal outcome for shareholders

• Final transaction structure combined of 
cash and share deal for founders and 
Ventech

• This acquisition follows the launch of 
Jumio’s intuitive no-code orchestration 
layer for its KYX Platform and will 
accelerate Jumio’s business and 
technology objectives to solidify itself 
as the leader in digital identity 
orchestration

• The acquisition allows Jumio to capture 
the future of KYC/KYB & AML with 
augmented data orchestration, globally

• The existing shareholders achieved a 
landmark exit at very attractive revenue 
multiple



5555

• Elinvar exclusively focuses on B2B2C. 
enabling its partners to digitalize their 
business models. The Platform as a 
Service (PaaS) offers a multi-tenant 
solution with the vision to connect the 
entire wealth management ecosystem

• After an intense building phase. 
developing a broad range of service 
packages and digitalizing several 
business models. Elinvar was ready to 
start its expansion phase with the 
newly raised capital

• Drake Star acted as exclusive financial 
advisor to the shareholders and the 
Company

• Established and communicated a well-
developed organic growth story 

• Drake Star managed the entire process 
with an international investor approach

• Drake Star Partners created 
comprehensive transaction 
documents. equity story and a sound 
financial model. Also. orchestrated and 
coordinated the whole due diligence 
process between the sell-side and the 
buy-side

Successfully achieved the best result for 
the Company and its shareholders

• Highly competitive structured and 
flexible multi-stage auction process 
with leading international strategic and 
financial investors

• Found very suitable financial partner 
that already has strong expertise in the 
European financial services market

• Managed and coordinated a fully 
digital process with great results

• Funds will be used to enable Elinvar to 
rapidly expand the company’s 
customer base and offering
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We benefitted strongly from Drake Star’s excellent 
sector knowledge. global network. and strong 
execution skills. which enabled us to find the 
perfect partner for the future and at the same time 
achieve an outstanding result for our shareholders.

With their great understanding of the global 
InsurTech environment and their outstanding 
international reach and network. Drake Star 
Partners was the perfect advisor for Finanzchef24 
to find a strong and international partner.

Drake Star Partners has a highly unique international 
reach across the FinTech industry worldwide. The team 
was able to help us with their deep understanding of the 
market and close connections with key international 
investors to drive a competitive process and help us on 
our way to achieve important strategic milestones.

The Drake Star Partners team provided invaluable 
support on this project through their understanding 
of the technology subtleties. the management of the 
process. and the conduct of negotiations. They 
maintained close ties with the team and 
accompanied us with effectiveness…

It was a great pleasure to work with Julian Ostertag 
and the Drake Star team. Their commitment. sector 
expertise. and advice made us feel very 
comfortable in the transaction process. We want to 
thank the team for their support...

Drake Star Partners’ proven experience in the 
FinTech sector was essential in driving an 
efficient process and identifying InvestCloud as 
the right strategic partner.
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Drake Star is an award-winning global tech investment bank that has completed over 400 transactions since 2013. Drake Star team of over 100 senior professionals across offices in New York, London, Paris, Munich, San 

Francisco, Los Angeles, Berlin, and Dubai* focuses on mergers & acquisitions and corporate finance services worldwide in Consumer & Retail Technology, Digital Media, FinTech, Mobility & Sustainability, Software/SaaS, 

Digital Services, and Industrial Tech sectors.

The endorsement shown was given by a former client. The endorsement is no guarantee of future performance or success. This is not a paid endorsement and no material conflicts of interest exist between the endorser and 

Drake Star.

Past performance does not guarantee future results.

This report is published solely for informational purposes and is not to be construed as an offer to sell or the solicitation of an offer to buy any security. The information herein in based on sources we believe to be reliable but is 

not guaranteed by us, and we assume no liability for its use. Any opinions expressed herein are statements of our judgment on this date and are subject to change without notice.

All product and company names are trademarks or registered trademarks of their respective holders. Use of them does not imply any affiliation with or endorsement by them.

Drake Star did not act as a financial advisor for the transactions in this report if not stated otherwise.

Drake Star is the marketing name for the global investment bank Drake Star Partners Limited and its subsidiaries and affiliates. In the USA, all securities are transacted through Drake Star Securities LLC. In the USA, Drake Star 

Securities LLC is regulated by FINRA and is a member of SIPC. Drake Star UK Limited (FRN 942020) is an appointed representative of Kession Capital Ltd (FRN582160), which is authorized and regulated by the Financial 

Conduct Authority. © 2023 Drake Star Partners Limited.

For more information, visit www.drakestar.com.

https://www.drakestar.com./
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