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SALE TO

Audience AI / SaaS

SALE TO

Video Games Developer

SALE TO

Mobility

SALE TO

Cloud Native Transformation

PRIVATE PLACEMENT

Blockchain Gaming
Visual Content Platform

a portfolio company of

ACQUISITION OF

SaaS Media Tech

SALE TO
SALE TO

Digital Transformation / Secure Cloud Services
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Linkedin - Free social media 
icons

Linkedin - Free social media 
icons

https://www.linkedin.com/in/james-turino-5486475/
mailto:ralf.hofmann@drakestar.com
https://www.linkedin.com/in/ralf-philipp-hofmann
mailto:ralf.hofmann@drakestar.com
mailto:jim.holzer@drakestar.com
mailto:maximilian.hoenig@drakestar.com


6

Notes: 1) Aggregation of disclosed deal volume; 12 months ended June 30, 2024 
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AI Applications
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DevSecOps Blockchain Apps

Infrastructure Management

Service Management Performance Management

• Transaction or rules-based 

apps

• Provides high levels of security 

and auditability

 

• Static Applications Security Testing 

(SAST)

• Software Composition Analysis 

(SCA)

• Code governance

 

• AI used to create applications

• Integration of AI-generated 

data 

 

• Network and infrastructure monitoring

• Root cause analysis

• IT asset management

 

• Change management

• Trouble ticketing

• Incident response

 

• Log management

• Load management

• Performance analytics

 

Low- and No-Code

• Application and GUI development 

platforms

• Automated testing and integration

• Focus on workflow-based 

applications and web/ mobile apps

Platform / Workflow

• Agile development

• PaaS and IaaS

• Continuous Integration/ Continuous Delivery (CI/CD) platforms

• Collaboration and workflow orchestration

• Container management

 

API Management

• API development, 

management and integration

• API testing

 

Testing / QA

• Quality assurance

• Functional testing

• Performance and load testing

• Test data management

• API testing
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Testing / QA

Platform / Workflow
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AI Applications

API Management

DevSecOps Blockchain Apps

Infrastructure Management

Service Management

Performance Management

Low/No-Code
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Sources: GlobalNewswire, Gartner, ReportLinker, Devops.com, DS research 

K8
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▪ In the quest for faster release cycles, more 
automation and less human error, AI is being 
applied to the development and deployment of 
software applications.

▪ AI is being used across the entire DevOps 
chain including CI/CD, test automation, 
security, anomaly detection and 
documentation. 

Growing Role of AI in DevOps

▪ While the proliferation of open-source code 
offers software engineers substantial savings in 
time and expense, security can be 
compromised by incorporating unknown 
vulnerabilities into otherwise secure 
applications.

▪ Licensing and documentation risks may also 
arise requiring additional resources to manage.  

DevSecOps Becomes Mainstream

▪ Traditionally, engineering teams automated 
nearly all their software development pipelines 
while security was often neglected.

▪ Integrating development, operations, and 
security is now common practice and reflects 
corporate requirements to enhance security 
throughout the development cycle. 

Increasing Reliance on Open-Source Code

▪ Democratization of writing code combined with 
DevOps enhances the flexibility to augment 
features without extensive coding processes – 
facilitating corporate competitive advantage.

▪ Gartner projects this year that low/no-code will 
account for more than 65 percent of application 
development operations.

Low / No-Code Development

▪ Traditional application deployments incur fixed 
recurring costs, irrespective of the processing 
activity – whilst in serverless deployments, 
customers only pay for consumed services.

▪ DevOps teams are adopting serverless 
architectures to reduce costs and streamline 
pipelines.

Deployment via Serverless Computing Integration of DevOps and IT

▪ DevOps teams have inherently similar needs to 
IT Departments, including workload 
management, monitoring and testing, and 
cybersecurity.

▪ These disciplines are increasingly being 
adopted in the software development cycle, 
making the transition to general availability 
more seamless, predictable and secure. 



Source: Capital IQ as of June 30, 2024  

Dev
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Dev leads sector in 

performance over last 4 

quarters

▪ Dev group has generally 

tracked S&P 500

▪ Up 23% over last 4 

quarters

Ops underperforming the 

S&P 500, up 11%

▪ Dev companies growing 

faster on average than 

Ops companies: 25% vs 

19%.(see pages 13-14) 

Ops

(35.0%)

(25.0%)
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35.0%
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S&P 500 Dev Ops

11.0%

22.6%

23.1%
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Strong correlation between 

revenue growth and 

valuation multiple 

Dev companies as a group 

growing faster than their 

Ops counterparts

▪ 4 of the 8 Dev companies 

growing more than 20% 

annually and 2 of them 

more than 40%

Category leaders 

commanding premiums 

▪ Companies above 

regression line 

commanding premium (e.g. 

Atlassian, DataDog, PTC, 

ServiceNow and Synopsys) 

LTM revenue growth
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Source: Capital IQ as of June 30, 2024  



Company HQ
Enterprise Value

($m)

Market Cap

($m)

Revenue CAGR

LTM-26e
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EBITDA Margin (%)

LTM

EV / Revenue

LTM

EV / EBITDA

LTM

▪ Mean annual growth for 

this group 25%

▪ vs Ops at less than 20%

▪ GitLab fastest growing 

at 46% annually 

▪ Synopsys leads in 

valuation metrics: 14x 

revenue and 52x EBITDA

▪ Mean EV/Revenue 

multiple 10.7x 

▪ despite 5 of the 8 

companies with EBITDA 

losses

.

Source: Capital IQ as of June 30, 2024  

91,173 90,194 15.2% 25.7% 14.3x 51.8x

46,042 45,148 26.5% (0.7%) 10.8x n.m.

21,754 23,695 9.2% 27.1% 10.6x 36.4x

11,985 10,818 48.1% (1.8%) 13.8x n.m.

7,901 6,886 46.4% (28.3%) 11.1x n.m.

4,071 3,511 28.2% (13.1%) 9.5x n.m.

2,345 2,968 10.7% 33.2% 4.2x 12.0x

2,229 2,384 19.1% (13.7%) 4.3x n.m.

Mean 25.4% 3.6% 9.8x 33.4x

Median 22.8% (1.2%) 10.7x 36.4x



Company HQ
Market Cap

($m)

Revenue CAGR

LTM-26e

Enterprise Value

($m)

191,409 205,103 3.6% 30.1% 3.7x 11.8x

161,568 155,065 23.1% 16.0% 16.4x 94.1x

43,381 41,557 37.6% 2.3% 18.4x n.m.

14,022 13,757 14.9% 2.4% 6.6x 154.4x

13,303 12,536 24.1% 12.0% 8.8x 66.4x

11,586 11,096 21.2% (8.2%) 8.8x n.m.

6,774 5,466 30.7% (40.2%) 9.0x n.m.

3,792 2,611 24.1% (23.7%) 4.2x n.m.

Mean 22.4% (1.1%) 9.5x 81.7x

Median 23.6% 2.3% 8.9x 80.3x
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EBITDA Margin (%)

LTM

EV / Revenue

LTM

EV / EBITDA

LTM

▪ Mean annual growth for 

the group 19%

▪ Strong growth among 

many of the larger market 

cap companies

▪ DataDog leads group in 

revenue growth (38%) 

and revenue multiple 

(18x revenue)

▪ ServiceNow continues to 

command premium as 

leader in Service 

Management, at 15x 

revenue and 94x EBITDA

Source: Capital IQ as of June 30, 2024  



3,191 2,948 26.2% (37.7%) 4.4x n.m.

2,192 2,074 20.3% (18.6%) 4.7x n.m.

2,120 2,284 21.4% (7.2%) 3.9x n.m.

2,027 2,980 3.0% 32.2% 3.9x 11.4x

1,007 1,101 18.5% (25.1%) 2.1x n.m.

594 701 5.7% 19.6% 2.0x 9.5x

138 117 7.2% (1.3%) 1.1x 135.3x

Mean 18.8% (3.2%) 6.5x 69.0x

Median 21.2% (1.3%) 4.4x 66.4x

Company HQ
Market Cap

($m)

Revenue CAGR

LTM-26e

Enterprise Value

($m)
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EBITDA Margin (%)

LTM

EV / Revenue

LTM

EV / EBITDA

LTM

▪ Majority of Ops 

companies generating 

EBITDA losses, with 

just 7 of the 15 

companies in positive 

EBITDA territory.

Source: Capital IQ as of June 30, 2024  



Source: Pitchbook
Note: (1) Includes deal volumes for announced transactions, (2) Accounts for all transactions, including undisclosed deal volume

M&A

▪ Disclosed dollar volume back up 

in Q1/Q2 2024 to $27.6b after 

major drop in Q4 2023 

▪ Large deals in Q3 2023 include:

▪ Cisco – Splunk: $31.0b

▪ Francisco Partners - New Relic: 

$7.1b 

▪ IBM – Apptio: $5.0b

▪ Higher dollar volume in H1 2024 

despite fewer deals 

▪ HP Enterprise - Juniper: $15.4b 

▪ IBM – HashiCorp: $7.7b

Private placements

▪  Deal count holding steady

▪ Between 7-10 deals per quarter

▪ Lower volume than in previous years.

▪ Dollar volume in Q2 2024 up more 

than 4x from 3 prior quarters

▪ Average deal size increasing 6x, 

from $27 million to $169 million.

(in $m)

(2) (2)
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(in $m)

(1) (1)

46,814 

6,712 

16,867 

10,726

24
20 18

13

Q3 2023 Q4 2023 Q1 2024 Q2 2024

Disclosed Deal Volume ($m) Total Deal Count

194 138 

332 

1,354 

8
10

7
9

Q3 2023 Q4 2023 Q1 2024 Q2 2024

Disclosed Deal Volume ($m) Total Deal Count



1) Numbers display total funding as of May 15, 2024 2) By number of active investments 

Source: CapitaIIQ

The top 10 funded private companies have raised a total of $4.3bn to date.

Top 10 Best Funded Private DevOps Companies (in US$m)(1) Ten Most Active Financial Investors in DevOps(2)
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Sources: Pitchbook, Mergermarket, Capital IQ, DS Research

▪ Founded in 2003, Splunk is 
a leading provider of 
security and observability 
providing data-driven 
application, infrastructure & 
user monitoring solutions

▪ Deal broadens Cisco 
security portfolio and 
positions Cisco to more 
effectively compete in AI 
environments

▪ Announced September 21, 
2023, representing a 31% 
premium over prior day 
closing price of Splunk 
shares

▪ Deal closed March 18, 2024

18

▪ Founded in 2012, LeanIX 
provides enterprise 
architecture software 
documenting and managing 
changes to a company’s IT 
landscape

▪ The acquisition expands 
SAP’s ability to support 
digital transformation,  
modernization and other 
changes to enterprise IT 

▪ Deal announced September 
7, 2023 and closed 
November 7, 2023

▪ Founded in 2007, New 
Relic is a leading provider 
of monitoring and 
observability software 
primarily for web 
applications

▪ Deal is an example of 
private equity appetite for 
take-private transactions, 
especially following the 
stock sell-off in 2022

▪ Announced July 31, 2023 at 
a 26% premium to the 30-
day weighted average price 
ending the prior day

▪ Deal closed November 8, 
2023

▪ Founded in 2012,HashiCorp 
provides multi-cloud 
infrastructure  automation 
solutions

▪ The deal accelerates 
growth across key areas 
within IBM including Red 
Hat, Watson and other 
strategic areas of growth

▪ Announced April 24, 2024 
the deal is priced at a 43% 
premium to Hashi’s 
previous closing price

▪ The deal is anticipated to 
close before year end 2024

▪ Founded in 2008, Delphix 
provides enterprise data 
management solutions, 
helping to streamline and 
automate the application 
lifecycle

▪ This is the 6th acquisition by 
Perforce since Clearlake 
and Francisco Partners 
completed a buyout in 2019

▪ Deal announced and closed 
February 13,2024



Sources: Pitchbook, Mergermarket, Capital IQ, DS Research

▪ NinjaOne provides endpoint 

management software for 

MSPs and SMBs.

▪ The investment brings to 

total invested in NinjaOne to 

$262 million at a post-

money valuation of $1.9b.

▪ Deal closed February 6, 

2024

▪ Neon provides serverless 
Postgres database 
management software.

▪ Total invested capital in 

Neon after this transaction 

is $76 million.

▪ Baseten provides an ML-

powered platform for 

application development.

▪ The funding brings the total 

capital raised to $69m and 

the post-money valuation to 

$200 million.

▪ The transaction was 

announced on December 

21, 2023 and closed on 

March 4, 2024.

▪ Based in California, Vercel 

provides a platform and 

tools for web development.

▪ With this round the 

company has raised a total 

of $563 million in capital 

with the post-money 

valuation at $2.5 billion.

▪ The transaction closed on 

May 16, 2024.

19

▪ Mirantis provides cloud 
infrastructure and container 
management software.

▪ The company raised 
$20.0m in debt financing 
from Horizon technology 
Finance, bringing total 
capital invested to $241 
million.

▪ The transaction closed 
September 15, 2023. 
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Drake Star is an award-winning global tech investment bank that has completed over 500 transactions since 2013. Drake Star global team of senior professionals across offices in New 

York, London, Paris, Munich, San Francisco, Los Angeles, Berlin, and Dubai* focuses on mergers & acquisitions and corporate finance services worldwide in Consumer & Retail 

Technology, HR Tech, Digital Media, FinTech, Mobility & Sustainability, Software/SaaS, Digital Services, and Industrial Tech sectors.

Past performance does not guarantee future results.

This report is published solely for informational purposes and is not to be construed as an offer to sell or the solicitation of an offer to buy any security. The information herein in based on 

sources we believe to be reliable but is not guaranteed by us, and we assume no liability for its use. Any opinions expressed herein are statements of our judgment on this date and are 

subject to change without notice.

All product and company names are trademarks or registered trademarks of their respective holders. Use of them does not imply any affiliation with or endorsement by them.

Drake Star did not act as a financial advisor for the transactions in this report if not stated otherwise.

Drake Star is the marketing name for the global investment bank Drake Star Partners Limited and its subsidiaries and affiliates. In the USA, all securities are transacted through Drake Star 

Securities LLC. In the USA, Drake Star Securities LLC is regulated by FINRA and is a member of SIPC. Drake Star UK Limited (FRN 942020) is an appointed representative of Razlin Ltd 

(FRN 730805), which is authorized and regulated by the FCA.

For more information, visit www.drakestar.com. 

For Institutional Use Only.

© Copyright 2024 Drake Star Partners Limited.

*Partner Office

https://www.fca.org.uk/
http://www.drakestar.com/
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